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Tom Leto Meredith Eisenberg



INSTRUCTIONS FOR TODAY

We’ll be conducting a Deep Dive Coaching Session with a couple program members to 
share our suggestions on where to focus, what to rework, and how to get the most return 
from their efforts on social media.

Is This for Everyone?

We will conduct a live discussion with 
a few students to help guide them on 
the path to get the most success from 
their TAG funnel. Our advice will touch 
on everything from profiles to 
prospecting to messaging and can veer 
in whatever direction that may lead.

Any Chance I Can Get on the HotSeat?

For today we have a couple gracious 
guests already chosen, but will answer 
questions in the chat and potentially live 
if we have time at the end of the call.

Questions? Thoughts? Suggestions? 

Feel free to keep on topic and constructive and add them to the chat box.



Let’s Meet Guest #1
Aviva Abraham 
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OUR GUEST



PROSPECT PROFILE

⊡ Industry: Not a major variable 
⊡ Titles: Owner/CEO/Solopreneurs

What else can you tell us about your prospects?



YOUR PROFILE

⊡ Let’s give Aviva some feedback on her LinkedIn profile...

⊡ https://www.linkedin.com/in/avivaabraham/

https://www.linkedin.com/in/avivaabraham/


YOUR GROUP

⊡ Aviva’s LinkedIn group -

⊡ Toronto Business Owners Forum

⊡ https://www.linkedin.com/groups/13732487/ 

https://www.linkedin.com/groups/13659885/


LET’S SEARCH
With this information, how would WE build out a 

couple search options to prospect within.



CONNECTION REQUEST 

Hi Tom,

I came across your profile here on LinkedIn, and thought we could benefit from being connected.

Thanks,

Aviva Abraham

Founder, Toronto Business Owners Forum

*sometimes if it is someone I am very interested in, I add a comment about their business being interesting, their mission being 
important, but most times I leave it generic since this takes much longer!*



Message 2

Good morning Adrian,

I hope business is going well for you. 

I came across this article that I thought you would be interested in. It talks about mistakes to avoid when wanting to grow your 
business, what Facebook did right and what we can learn from them.

You can check it out here: https://smallbiztrends.com/2019/06/scaling-mistakes.html

There is a lot of great info in there, and it explains why it’s important to focus on disciplined scaling.

I really like when they said “The notion of growth hacking has permeated the modern entrepreneurial mindset and led people to 
believe that they can do things that really aren’t possible or healthy in the long run”…..

I’d love to hear any thoughts you have on it.

Best regards,

Aviva



Message 3
Hi Bob,

I recently started a Linkedin group specifically for Toronto area business owners, a place to share resources, experiences and 
information that can support our growth and aid in our success.

Here are 2 articles we had posted recently, so you can get an idea of the content:

https://ourcommunitynow.com/news-business/10-dos-and-donts-for-what-to-put-on-your-linkedin-profile

https://www.theglobeandmail.com/featured-reports/article-how-workplace-flexibility-can-help-save-your-sanity-and-your-bottom/

This is my personal invitation for you to join the Toronto Business Owners Forum, simply click on the link here: 
https://www.linkedin.com/groups/13732487/

I look forward to seeing you in the group.

Take care,

Aviva



Message 4

Hi Bob,

I’m trying to get to know my connections on LinkedIn a little better so that we both might benefit from being connected. We’ve 
been crossing paths on LinkedIn for the past couple of weeks/months and I’d love to schedule a quick call.

Would you have a few minutes to chat next week? How does Friday, Aug. 15th in the afternoon sound?

Thanks,

Aviva



Anticipated Barrier

My biggest concern is how to move handle the networking call.
but not there yet for a few weeks, still at M2.

Next biggest concern is if my profile and group are on target to position me as an expert.

I have 15 people in my group, but no activity except by me. Just sent 3 connections a 
request to submit articles/info. How do I build this up more and get more activity.....



Questions?

Any Places You Are 
Currently Stuck, or Any 

Other Questions?



Next Steps For Aviva:
Continue with Messaging

Review new script options for M3
Continue to build network

↓



Let’s Meet Guest #2
Itzhak Solsky
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OUR GUEST



PROSPECT PROFILE

⊡ Industry: Law Practice
⊡ Company Size: N/A
⊡ Titles: Founder/Partner/Owner

Anything else you can you tell us about your prospects? Clients?



YOUR PROFILE

⊡ Let’s give Itzhak some feedback on his LinkedIn profile...

⊡ https://www.linkedin.com/in/itzhak-solsky-a2871436/

https://www.linkedin.com/in/itzhak-solsky-a2871436/


YOUR GROUP

⊡ Itzhak’s LinkedIn group -

⊡ https://www.linkedin.com/groups/13722266/

https://www.linkedin.com/groups/13722266/


LET’S SEARCH
With this information, how would WE build out a 

couple search options to prospect within.



CONNECTION REQUEST 
SCRIPT

Translated from Hebrew:

Hi <First name>

I ran into your profile here at LinkedIn and I feel that we could benefit from being in touch.

Thanks!

Itzhak Solsky

Founder of “The Tips that Tip the Scale in Your Favor – Israeli Lawyers’ Forum”

(actual name in Hebrew, which is also a play on words – “the subtle advantage for the attorney”)



Message 1 

Thanks for having connected with me a few days ago. I will be very happy to remain in touch. 

I also wanted to make sure that you received my invitations to join the Israel Lawyer Forum – the Subtle 
Advantage for the Attorney. 

This is a networking forum for lawyers – a place to meet and create working relations and collaborations 
with colleagues all over Israel. At the group we share articles and materials on variegated subjects that 
interest attorneys. 

Here is the link for the forum: <link>

Talk soon!

Itzhak



Message 2 

Thanks for having connected with me a few days ago. I will be very happy to remain in touch!

By the way, I found an article that may interest you (and perhaps more attorneys from the office…) – 
what you should pay attention to when writing a pleading.

Here is a link to the article - < xxx >

The article shows common errors that appears all too often in pleadings (such as over-fiery writing, 
flashy design, and more) – these might come back to the writer like a boomerang. At the office we run 
into this all the time…

Definitely recommended!

Itzhak

*when skipping message 1 – which is what I’m doing in batches 1 and 2*



Message 3 

Hello Homer,

I directly work with business owners, like yourself, and one common thing I have noticed is that there 
seems to be some things that fall through the cracks when it comes to their marketing and lead gen 
strategies. I'd like to get your thoughts as a business owner on this one simple question.

As a business owner, which of the 4 listed issues do you perceive is the top reason why things may fall 
through the cracks.

a) Time

b) Understanding of marketing

c) Tasks involved with marketing

d) Budget

Thanks in advance for your insights, much appreciated.

Cheers.



Message 4 - Version 1

Hi <first name>,

I like to get to know better the “dramatis personae” in the legal world in Israel. I will be very glad 
if we can find fifteen minutes for a phone conversation, to see whether there’s room for 
collaboration between us and whether we can fit the resources of our company to the needs of 
your office, regarding legal translations. 

Do you have an open ‘window’ for a conversation next week? How about <day, hour range>, or 
<day, hour range>?

I will be happy to hear from you soon!

Thanks, 

Itzhak



Message 4 - Version 2

Hi <first name>

I hope that things are going well on your side. 

One feature of LinkedIn that I really like, is how easy it is to connect with interesting people and 
get to know more people or new ideas through them. 

With this in mind, it seems that it’s about time for us to get to know each other better (also in the 
business sense, of course). 

Do you have time for a phone conversation next week? How about <day, hour range>?

I will be glad to hear back from you. Have a great day!

Talk soon, 

Itzhak



Message 4 - Version 3

Hi <first name>

I am currently striving to become better acquainted with my inner circle here at LinkedIn. I will 
be happy to schedule a short conversation with you, to discuss the strategy used at your office 
concerning legal translation. I want to see together, whether the current solution is the best you 
could do. 

Do you have a few minutes for a conversation next week? I think that it will be quite productive. 
I’m available on <days, time range> or <days, time range>

Please let me know if any of these options works well for you, and which is your best phone 
number. 

Thanks, 

Itzhak



Anticipated Barrier

So far I think that I'm doing pretty well... we need to continue a little bit and see how it 
develops - but I have very good feelings for the following phases...



Questions?

Any Places You Are 
Currently Stuck?



Next Steps for Itzhak
Continue to add prospects

Continuing to send messages

↓



THANKS!



WHAT’S 
NEXT?
We’ll see 
you in 
the 
group!


