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Demand Generation





Any questions?



Any questions?

Put those in the 
chat...



“
In case there are a few others like me who got 
off to a slow start, could you take a few 
minutes to do a big picture overview ... outline 
the steps again. I know it's all spelled out in 
the modules but it can get a bit 
overwhelming. As I understand the TAG 
process there are 4 key parts: 1. Building the 
foundation (clarify your niche and creating a 
clear prospect profile) 2. Building an Authority 
Leadership Platform and getting your 
prospects to know, like and trust you. 
Includes optimizing your profile on social 
media. 3 Database build (tedious but 
effective) and 4. The messaging campaigns to 
lead to sales conversations. Am I missing 
something? Any tips?







DAILY WORK

1. Post status updates for top of mind 
campaign

2. Post content into group
3. Daily moderation of group
4. Check your inbox and respond to any replies
5. Update your campaign tracking sheet



WEEKLY WORK

1. Prospect and build your database by 
reaching out to connect to 10 people, 3 
times per week (ex. Mon-Wed-Fri for a total 
of 30 people).



MONTHLY WORK

1. Prep to send out your messaging 
campaigns (every 2-3 weeks)

2. Send out messaging campaigns
3. Gather content for group moderation and 

status updates
4. Send out group invitations
5. Update your task manager with next 

month’s activity



ADJUSTMENTS (if needed)

1. Profile positioning
2. Messaging scripts
3. Prospect profile



Any Q’s for Open 
Floor Q&A?

 



“So, I sent out my 4th message today, where I request a 
phone call.

One of the responses I got was this. Awesome, I got a 
response!

But, here's my question:

I have no idea how to respond to this. Do any of you 
have any experience with a response like this, or do 
you have some ideas?



“



“
Message 3 question: 

What type of 
response/engagement/feedback are you 
seeing from your message 3? I still feel 
like this is a weak link for me (I am using 
the script we've been given), it feels like 
it’s falling flat. 

I know it’s about staying in front of others 
and showing our authority in our niche, 
just curious if any of you are seeing any 
true feedback or engagement or increase 
in group membership from this message?



“
Hi ,

There’s an interesting article that I recently posted in 
The Real Estate Leadership Forum that has created 
some intriguing discussions with clients. Due to your 
experience in the industry, I’d love to get your input 
and thoughts on how to know the right time to 
venture out of your niche (whether its investing or 
product lines/services). I’d love to hear your thoughts:

https://www.linkedin.com/groups/12100527/12100527-6
392768564973096961

Thanks,
Traci

(Click the Join Group button to read if you aren’t a 
current member)



WHAT’S 
NEXT?
We’ll see 
you in 
the 
group!


