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You are looking to 
attract your first few 
clients. You should be 
focused on creating new 
opportunities, talking 
with potential prospects, 
quick wins, building 
authority, referrals, 
content, website, 
mindset.

You need to talk with 
more of your potential 
customers/clients, define 
their pain points, your 
big promise, and refine 
your sales process. Look 
at Ideal Client & 
Prospecting content and 
Sales

Content – whether 
curated or original –
should be on your mind. 
Focus on providing 
resources and think of 
what your prospects 
want to achieve. Review 
Content Generation & 
Curation content and 
Guest Posting.

Avoid hiring or scaling 
content right now. 
Instead look at setting up 
systems to get more 
opportunities. Look to 
utilize VAs and 
freelancers to focus your 
time on your zone of 
genius. Get more done 
and use your time wisely. 
Check out our content 
on Mindset and Personal 
Development.

Share a successful 
marketing tactic / 
strategy / project that 
you enacted within 
the past 6-12 months 
with the Platinum 
Community.

Provide as much 
detail as possible.

Make friends. Write 
out a list of potential 
referral/jv partners. 
Look for help from 
group members.
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You have some clients, 
but don't have 
predictable revenue or 
lead flow yet. You are 
looking for systems for 
group creation & 
management, content to 
book calls, case studies, 
messaging & outreach.

Middle Stages

You should be looking 
at creating some 
original content of your 
own that results in opt-
ins and expands your 
reach. Check out our 
training and posts on 
Lead Magnets and 
Guest Posting.

To create a sustainable 
lead gen approach, you 
should be looking at Lead 
Gen and Email List 
Building. Pairing these 
lessons with training 
from one of our 
programs like TAG or 
Linked U will help you get 
more consistent 
opportunities.

Refining your sales 
process should be one 
of the items at the top 
of your list. Close more 
opportunities by 
following our 
Sales/Conversion 
content.

Share a successful 
marketing or sales 
tactic or change that 
you enacted within the 
past 6-12 months with 
the Platinum 
Community.

Provide as much detail 
as possible.

Make friends. Write 
out a list of potential 
referral/jv partners. 
Look for help from 
group members.



1

2

3

4

5

6

You have leads and clients and 
fairly predictable revenue each 
month. But you are looking to 
scale. You need to focus on 
bigger picture items. You are 
interested in webinars as sales 
tools, ads, online programs, 
hiring, evergreen marketing, 
landing pages, sales pages, 
video sales letters, copywriting, 
and email.

Established / Looking 

to Scale

Share the most 
successful marketing 
or sales tactic that you 
enacted with the 
Platinum Community.

We open up 
opportunities to have 
members guest host 
Platinum Workshops.

Make friends. Write 
out a list of 
potential referral/jv
partners. Look for 
opportunities to 
share promotions to 
others lists.

Lead Magnets and Platinum 
Workshops about Webinars 
and Funnels should be your 
emphasis along with 
Copywriting content to help 
you create better emails, ads 
and sales pages.

Like many business 
owners – you’re 
strapped for time. 
Based on your business 
level you should look at 
our lessons on 
Outsourcing / Hiring and 
Automation / How to 
Get Back More Time.

Refining your sales 
process should be one of 
the items at the top of 
your list. Close more 
opportunities by 
following our 
Sales/Conversion content 
– this content will help 
you sell one-to-one OR 
one-to-many.


